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Our four step process creates not just price and cost 
clarity but most importantly certainty.

 Date:  September 13, 2022 

 Borrower(s):  Aaron Schwartz & Lacy Watson 

 Subject Property:  7309 Glenower Rd, Raleigh, NC 27613 

 To Whom It May Concern: 

 Please be advised the above-mentioned Borrower has been Pre-Approved for the 
 aforementioned property based on the following terms: 

 Loan  Program :  Conventional Loan 

 Loan Term :  30 Year Fixed Rate 

 Rate (not to exceed):  7.0% 

 Loan-To-Value :  95% 

 This Pre-Approval is based on the continuation of acceptable credit with 
 confirmation of ongoing income and assets.  This letter is contingent on acceptable 
 appraisal and title commitment to be ordered by the Martini Mortgage Group  at Gold 
 Star Mortgage Financial Group, Corporation  as well  as evidence of insurance to be 
 provided by the Borrower. 

 We have reviewed and verified the following: 
 ·  100% Complete Loan Application 
 ·  All Income Documentation (VERIFIED) 
 ·  All Asset Documentation (VERIFIED) 
 ·  Credit Report 
 ·  AUS (DU/LP) Approve Eligible/Accept with  Underwriter Review 

 PLEASE  NOTE:  This  letter  is  not  a  loan  approval  as  it  may  be  subject  to  additional 
 conditions after final underwriter review (e.g. appraisal, title, etc). 

 If  you  have  any  questions  or  need  additional  information,  feel  free  to  contact  me 
 directly on my personal cell phone at  (919) 274-3700  . 

 Sincerely yours, 

 Kevin Martini 
 Certified Mortgage Planner & Producing Branch Manager (NMLS 143962) 

 MARTINI MORTGAGE GROUP  at Gold Star Mortgage Financial  Group, Corporation 
 NMLS ID 3446| | Equal Housing Lender 

 507 N Blount Street Raleigh, NC 27604 | (919) 238.4934 
 MartiniMortgageGroup.com | Kevin@MartiniMortgageGroup.com 

 Florida (  LO73429), Georgia (143962), North Carolina  (I-168790), South Carolina (MLO-143962), Virginia (MLO-40937VA) 



CallWithMartini.com





Kevin Martini

“Being READY and WILLING is NOT all a 
buyer needs to be, a buyer must also be 
ABLE.”



Mortgage Rates
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Mortgage Rates
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Mortgage Rates Expected To Stay in the 6’s
30-Year Fixed Mortgage Rate Projections as of 7/2/2025



Uncle Sam will help
you pay your

mortgage however
he won't help you

pay your rent.



https://www.martinimortgagegroup.com/when-mortgage-interest-is-tax-deductible/

7% is really  
5.32%  
for one in a  
24% bracket

https://www.martinimortgagegroup.com/when-mortgage-interest-is-tax-deductible/


Mortgages



Agency | Conforming | Conventional 
Government (FHA | VA | UDSA) 
Jumbo 
Non Qualified 



Fannie Mae | Freddie Mac  
a.k.a. Agency | Conforming | Conventional
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Conforming Loan Limits 
2025

One Unit: $800,650 
Two Unit: $1,032,650 

Three Unit: $1,248,150 
Four Unit: $1,551,250 
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•The minimum credit score required is 620. 
• A blended credit score is also an option. 

•Allows a down payment as low as 3% 
•When putting 20% down, there is no Private 
Mortgage Insurance (PMI). Less than 20% will 
require PMI. 

•PMI is NOT a bad thing — it can go away! 
•This loan product has Level Loan Price 
Adjustments (LLPA) (a.k.a. Risk-Based 
Pricing).
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IPC (a.k.a. Seller Concessions) 
can be used for settlement 
costs, permanent rate 
buydown and temporary rate 
buydowns. 



Gift Funds
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https://www.martinimortgagegroup.com/a-comprehensive-guide-to-family-helping-family-
mortgage-a-k-a-the-fannie-mae-family-opportunity-clause-helping-your-elderly-parents-or-adult-
disabled-child-purchase-a-home/

https://www.martinimortgagegroup.com/a-comprehensive-guide-to-family-helping-family-mortgage-a-k-a-the-fannie-mae-family-opportunity-clause-helping-your-elderly-parents-or-adult-disabled-child-purchase-a-home/
https://www.martinimortgagegroup.com/a-comprehensive-guide-to-family-helping-family-mortgage-a-k-a-the-fannie-mae-family-opportunity-clause-helping-your-elderly-parents-or-adult-disabled-child-purchase-a-home/
https://www.martinimortgagegroup.com/a-comprehensive-guide-to-family-helping-family-mortgage-a-k-a-the-fannie-mae-family-opportunity-clause-helping-your-elderly-parents-or-adult-disabled-child-purchase-a-home/


Buydowns



1-0 Seller-Paid Buydown
Seller pays a fee* at closing to reduce the 

interest rate on the homebuyer's mortgage 
by 1% in year 1.

*THE FEE PAID BY THE SELLER MUST BE WITHIN THE INTERESTED PARTIES CONTRIBUTION BASED ON THE LOAN HOMEBUYER IS SECURING



2-1 Seller-Paid Buydown
Seller pays a fee* at closing reduce the 

interest rate on the buyer's mortgage by 2% 
in year 1 and 1% in year 2.

*THE FEE PAID BY THE SELLER MUST BE WITHIN THE INTERESTED PARTIES CONTRIBUTION BASED ON THE LOAN HOMEBUYER IS SECURING



Agency | Conforming | Conventional | Government Loans (i.e. FHA & VA ONLY)

2-1 Example

For illustration ONLY

Sales Price = $400,000 | 20% Down Payment | 30-Year Fixed @ 7% | Principal & Interest (P&I)

YEAR 1 YEAR 2 YEAR 3-30

P&I $1,718 $1,919 $2,129

Monthly Savings $411 $210 MAYBE MORE!

The Seller is paying a fee for the buydown at closing and those funds will go into a custodial escrow account for the benefit of the Borrower.  
The actual payment is being made to the mortgage every month - a portion from the Borrower and a portion from escrow account. 

Unused balance of escrow account at time of sale or refinance is returned to the Borrower.



A Seller-Paid Buydown 
offers a Buyer “near 

money”…
‘Near Money’ means having access to an 

asset that can be converted to cash. This is 
because the amount of the Seller-Paid 
Buydown is put into a custodial escrow 

account and the unused portion is returned at 
time of sale or refinance hence, the creation 

of a quausi asset that is near money.
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Wake

UNITS 2025

1 $530,150

2 $678,700

3 $820,350

4 $1,019,550

Case numbers assigned on or after January 1, 2025
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UNITS 2025

1 $632,500

2 $809,700

3 $978,750

4 $1,216,350

Durham

Orange

Case numbers assigned on or after January 1, 2025

G
ov

er
nm

en
t -

 F
H

A



G
ov

er
nm

en
t -

 F
H

A

•Allows a down payment as low as 3.5%. 
•Not just for First-Time Home Buyers. 
•The maximum IPC is 6% of the sales price. 
•Two types of mortgage insurance. 

• Up Front Mortgage Insurance Premium 
(UPMIP) is a one-time fee financed into the 
loan. It is 1.75% of the loan amount. 
•Monthly Insurance Premium (MIP) is for 
the life of the loan (MIP is 0.55% for < 95% 
LTV…MIP is 0.5 for > 95%).
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A Sales Price: 
Down Payment: 

BLA: 
UFMIP: 

TLA: 

$100,000 
$3,500 
$96,500 
$1,689 
$98,189

Base Loan Amount

Up Front Mortgage Insurance

Total Loan Amount 



YES, can use gift 
funds from the 
Borrower’s Family 
Member for down 
payment and 
settlement costs.
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I.P.C. is 6% 
of Sales Price 
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https://www.martinimortgagegroup.com/fha-203k-limited-loan-kevin-martini-guide-fixer-upper/

https://www.martinimortgagegroup.com/fha-203k-limited-loan-kevin-martini-guide-fixer-upper/




•The VA home loan offers 100% financing with 
no loan limit and no mortgage insurance. 
•Yes, a homebuyer can use a VA home loan 
more than once, and in certain 
circumstances, one can have more than one 
VA home loan at a time (i.e., Bonus 
Entitlement) 
•A VA home loan may be subject to a Funding 
Fee that is financed into the loan. 
•Maximum IPC is 4% of the Sales Price
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VA Funding Fee
Down 

Payment
First-Time 

Use of Benefit 
Subsequent 

Use of Benefit

Less than 5% 2.3% 3.3%

5% - 9.9% 1.5% 1.5%

> 10% 1.25% 1.25%

The VA Funding Fee is a fee charged by the Department of Veteran Affairs and can be financed.  
If the Servicemember or Veteran has disability > 10%, the VA Funding Fee is waived.
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Raleigh, NC MSA 140,600 … 5&+ 185,600



Jumbo Loans
Loan Amounts > $800,650 



Non QM Loans



Debt Service Coverage Ratio (DSCR) 
Bank Statement 
ITIN



Credit



Foreclosure Short Sale 
Deed-in Lieu

Bankruptcy 
CHAPTER 7

Bankruptcy 
CHAPTER 13

Agency 3 to 7-years from 
completion date

2 to 4-years from 
completion date

2 to 4-years from 
discharge date

2-years from 
discharge date

FHA 1 to3-years from 
completion date

1 to 3-years from 
completion date

1 to 2-years from 
discharge date

1-year of the 
repayment period

VA 2-years from 
completion date

2-years from 
completion date

2-years from 
discharge date

Must finish making 
all payments

USDA 3-years from 
completion date

3-years from 
completion date

3-years from 
discharge date

1-year of the 
repayment period

Bad things happen to good people.

C
re

di
t



The credit score is different based 
on who is pulling the credit.C
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t

300 850



Upon submitting a loan application, 
Martini Mortgage Group retrieves 
your credit report, which acts as a 

“trigger” for lenders and other 
companies seeking new customers.  

These companies acquire these 
triggers from the major credit 

bureaus, such as Equifax, Experian, 
and TransUnion.
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Unbeknownst to many, your credit check triggers a chain reaction 
when you seek financing or apply for a mortgage. The credit 

repositories Equifax, Experian, and TransUnion readily sell your public 
and even private data to both cunning and unscrupulous entities in the 

open market.


Shield Your Privacy with 3 Battle-Tested Tactics: 

Opt-Out, Do Not Call, and Freeze It

Opt-Out: https://www.optoutprescreen.com/ 
Do Not Call: https://www.donotcall.gov/ 
Freeze It: https://www.martinimortgagegroup.com/category/credit-freeze/

https://www.optoutprescreen.com/
https://www.donotcall.gov/


VantageScore 4.0 may qualify an additional 5 
million creditworthy borrowers.

•Rent 
•Utilities 
•Telecom
It also ignores paid 
collections, unlike FICO, 
which can benefit 
consumers who have 
resolved past debts.  
It can generate scores for 
those with limited credit 
history, whereas FICO 
requires at least six 
months of credit history 
with activity reported 
within that period. 
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Kevin Martini

“Homebuyers do not buy based on the 
price point; they buy based on 
payment.”





S 580 4MATIC





I CAN DO THAT!!!



Kevin Martini

“It should always be a home loan 
first, and then go find your home.”





What questions do 
you have for me?




